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BnuiuB KJIi€EHTCHKOIO 10CBi1y Ha (PiHAHCOBI MOKA3HUKHU
AIILHOCTI NiANPUEMCTB cepu mocayr

(Ilpeocmasneno: d.e.H., npog. 'opoononos B.F0O.)

Haiibinow 3unauywum i akmusHo O00CHIONCYBAHUM MOMEHMOM Y MApKemunzy ma QiHaHcax €
63a€MO0is KnieHma 3 camum openoom | nionpuememeom, wo nocmae 0OHUM i3 NEPUOUEPLOBUX 3A60AHD
nio yac NiaHy8amHa eUMpAmM HA MapKemuHeosi akmusHocmi. Tpaduyilinull ananisz Ax 36udaina gopma
OYIHKU THBeCmuyill, 32i0HOI 3 AKOK 6CI NOKASHUKU OYIHIOIOMbCA Yepe3 Npusmy OMpUMAaHHsa 00X00y y
MoMeHm 30ilCHeHHA KYNiGni-npooaxicy, € HepayioOHATbHUM MAd Maudice HeMONCAUsUM. Po3yminusa
00C8i0y KIiEHMa ma 1020 WIAXYy € KPUMUYHO GAICIUBUM OISl NIONPUEMCME, OCKIIbKU 3apa3 KAieHmu
63aEMO0II0Mb 3 NIONPUEMCMBAMU Yepe3 be3/lit MOYOK OOMUKY 8 PI3HUX KAHALAX, a 00CEI0 KIIEHMI MA€E
Hacamnepeo coyianvhuil xapaxmep. L[i 3minu eumazarome 6i0 NIONPUEMCME CMBOPEHHSI KOMPDOPMHOT
ma AKicho 060ymanoi exocucmemu, sika 6yoe cpopmosana na oanux. 30ip, onpayroeans, Gopmysanisi
BUCHOBKIS Ha IX ocHogi aescums Yy naowuni Customer Journey Analytics, wo 30amna nepexnacmu sxicni
MapremuH208i 0ami Ha Kinbkichi ¢hinancosi. Customer Journey Analytics snaxooumscs na npomisicrnomy
emani i 8UKOpPUCMOBYE OaHi Ol PO3VMIHHA NPUYUH Ne8HOI NnoediHKU KIieHmis, 6oOHouac Customer
journey map e Hudicuum pignem U LHOCMPYE WLISX MO SAKOMY MAE Npoumu KiieHm O1s 30IUCHEHHs
KOPUCHOT Oii, a bi3Hec-MempuKu € 8UUUM emanom i MOCMoM Midxc OI3HeCOM Ma KAIEHMCbKUM 00C8I00M,
8uUBeOeHUM GHACHIOOK ananimuku. Tomy opmysanns KomnemeHyiul 3 amanizy KIEHMCbKO20 00CBIOY
VOOCKOHAMUMb MeXAHI3M OYIHKU (DIHAHCOBUX 6KIAOeHb ma O0onomodice copmysamu KOMIIEKCHO
00IpYHMOBAHI cmpamezii pO3UMKY NiONPUEMCIEA.

Knouosi cnosa: Customer journey map; Customer Journey Analytics; nowmoso-nozicmuuni
onepamopu; MoOen08aHHs KIiEHMCbKO20 00CBIOY.

AxtyaibHicte TemMu. B nannemii COVID-19 mnomiTHHMH y KOXHIH Tamy3i, ane HaiOuiblne BiH
BiZioOpa3uBcst Ha cdepi MOCIyr, OCKUIBKHA BBOJAMBCS JIOKAAYH JJIsi YHUKHEHHS MOLIMPEHHS Bipycy. 3aKpHUTTS
(i3MYHUX TOYOK JUIS HAJAHHA IOCIHYr IOYald TNPH3BOJWTH JIO 3HAYHMX (IHAHCOBMX BTpAT HE JHMIIE Yy
BIIIOBITHIN ranmy3i, ajge i y moB’s3anux 3 Her. Cdepa mocmyr 3aiiMae Micie y MiIBUIIEHHI TPOTyKTHBHOCTI,
e(EeKTHBHOCTI Ta PE3YyIbTATHBHOCTI yCi€l €KOHOMIKH. Y BCHOMY CBITi TOCIYTH CTaHOBJISATH MBI TPETHHH
€KOHOMIYHOTO BUPOOHUIITBA, OLIbIIE IMOJOBHHNA POOOYMX MICIb Yy CBITi Ta OJM3BKO YBEPTi MPSAMOTO €KCIIOPTY.
Kpim TOro, mociayrm cCTaHOBIATH JBI TPETHHM 3arajJbHOTO 3POCTaHHS MPOXYKTUBHOCTI Yy KpaiHax, IO
PO3BHBAIOTECS, IO POOUTH X KIIOYOBHM EJIEMEHTOM CTpaTeridi IMX KpaiH Ioxo iHTycTpiami3amii.
JimkuTanizanisi, 1o 3AiHCHIOETBCS Yepe3 cdepy Mociyr, MOKpallye MOCTaYaHHS Ta €KCIIOPTHY MOTYXKHICTb,
MIBUILYIOYH €KOHOMIYHY CTIHKICTb KpaiH, sKi HOyTh LUM HULIXOM. BHKOpHCTaHHS IiKHTal-MOTEHIIATy
BHACJIIJIOK HU(PPOBUX MIATGOPM Ta TEXHOJIOTIH Joromarae 3B s13aTHCS 3 AyAUTOPIEIO Ta CIIOKUBAYaMU, KOJIH 1e
noTpiOHO, ane (i3UYHO HEMOXNIIMBO 3poOuTH. BomHOUac maHaeMis MOCTaBHJIA IMiJ CYMHIB 3BHYaiHI METOIU
KOMYHIKaIli 3 KiieHTaMu, ski npamoBand a0 2019 poky, Ta 3Mycwia HiAMPUEMCTBA MPUCKOPHUTH IMPOIECH
niokuranizanii. [InTanHs, ske mocrano mepes MiANPUEMISIMH, — [I€ TIepe3aBaHTaXEHHS Ta CTBOPEHHS HOBOI
KOHIICMIiT PO3BHTKY, 10 (OPMYETbCS HAa BHUIO3MIHCHHX CIIEMEHTaX: TBOPYOCTi, aHANITHIN Ta
nirecpssMoBaHocTi. OIiHKa MIHJIUBOI TUHAMIKH, 3pOCTaHHS BHMOT CIIOXKHBAUiB Ta 3MiHA <«JIaHTMADTY» IOCTAE
MpoOJIEMOI0 MapKETOJIOTIB 1 BIACHUKIB MiAIPUEMCTB. 3aralbHUMA JOCBIN B3a€MOJIi KII€HTA 3 MiANPHEMCTBOM
HalvacTime OyBae HenociifoBHUM. ToMy, 1100 OyTH ITOMIYEHUMH Ta YTPUMATH KIIIEHTIB, MiANPUEMCTBA MAIOTh
HE JIMIIE PO3YMITH CBOIX KII€HTIB, iX Oa)KaHWW JIOCBIiJ, aje W AaKTHBHO BIPOBAKYBaTH IHHOBAIii Ta
YAOCKOHATIOBATH II€H JJOCBiI.

OuikyBaHHS KTI€HTIB BUINI, HDK OyJb-KOJIH paHimie, 1 nei eeKT He € TATy3eBHM 1 He € BUPAKEHUM JIUIIE Y
B2C / B2B (Business-to-Consumer (6izuec mis crokusaui) / Business-to-Business (6izuec mist 6izHecy)), a
YHIBepCAIbHUM IS YCiX MiATPHEMCTB, 0cOOIMBO 1y chepr mocayr. TakuM YMHOM, YCIINIHICT MiANPHUEMCTB
cTae Bce OiIbIIe 3aJIe)KHOIO BiJT 3[aTHOCTI BiIIIOBIATH Ta MEPEeBEPIIyBAaTH OYiKyBAHHS KIIIEHTIB ITiJ] 9aC KOXKHOL
B3aemoii. OTxe, y Mipy 3pOCTaHHs KOHKYPEHIIT JJOCBiZ B3aEMOJIIi KIE€HTIB 3 mimnpuemMcTBoM / GpeHIOM cTae
OJHMM 13 HeOaraTboxX crocoOiB, sIKi 3aJUIIMINCA MiJIPUEMCTBAM, 100 BHIUTMTHCS ab0 CTBOPUTH CBiH
«ONaKUTHUH OKeaH» (HOBMH DPWUHKOBHH NPOCTIp HUISXOM CTBOPEHOTO HOBOTO HE3aJOBOJICHOTO IIONHTY) Ha
punky. [liampuemcTBa, 30CepelDkeHI Ha JOCBiAI Ta pPO3yMiHHI KIIEHTIB, CTaHYTh JijepaMH 3 OUIbII
32aHTKOBAHMMHU Ta JIOSJIBHUMM KIIEHTAMM, a TaKOX OTPUMAIOTh MOCTIHHE 3pOCTAaHHS LIHHOCTI KI€HTa
HPOTSTOM yChOTO JKUTTSI.
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AHani3 ocraHHIX JgociaiTxkeHb Ta myOaikaniid, Ha fAKi cnupaeTbess aBTOp. 30KpeMa, acHEKTaMU
KIIIEHTCHKOTO JTOCBiMYy 3a ocTaHHI 2 pokm 3aiiManmcs: B.Xemyani, K.Canazap, JI.bexkep, E.flakkoma, P.Kiink,
KA. Wxan, A Jl. Ataine, b.Paibxan, Il.I'ynra, [.Ilomma. IIpotsrom ocranHix 50 pokiB icHyBaHHS HOHATTS
«KIIIEHTCBKOTO JIOCBiy» CIIEKTP JOCITIKEHb 30CEPEeIKYyBaBCS IMIIE Yy IUIONMHI CBOTO CEPEIOBHIIA,
MOB’SI3YI0YM JTOCIII/PKEHHS! BUKITIOYHO 3 MapKETHHIOM, YHUKaro4M iHIMX cdep. Jimkuranizamis Ta maHaemis
COVID-19 3mycuia aHa iTUKIB 3BEPHYTH yBary Ha iHBECTHILIT Ta X OKYIHICTh y MapKETHHIOBili aKTHBHOCTI 3
ypaxyBaHHAM 1 0e3 3HaHHA PO KIIEHTIB Ta ix xgocBif. [lompu Benmky KUTbKICTB myOinikauwid, y HHX
BUCBITIIIOEThCS JIMIIIC HEOOXIMHICTh IOCTIMKCHHS MIiAXOMIB, METONIB Ta 1H(QOpMAIifHUX CHCTEM JUIs
KapTorpadyBaHHsl KJIIEHTCHKOTO JOCBiAy Ta iX HeoOXimHicTh it CJ-MeHeKMEeHTY (KJIIEHTCHKOTO JIOCBinY),
TPAKTYETHCS yIpaBIiHHsA HocBigoM KiieHTiB (CXM) Ta nume onocepeakoBaHO TOTHKAETHCS 0 B3aEMO3B SI3KY
CXM 3 ¢inaHCOBUMH MOKAa3HUKAMH Ta 3pOCTaHHA. A OT)Ke, y MPOIIECi aHai3y BUSBICHUX JOCHTIHKEHb HA TEMY
BIUIMBY KIIIEHTCHKOTO IOCBiAy Ha (piHAHCOBI MOKA3HHUKH IiSUTBHOCTI MiAIPHEMCTBA OyJI0 3pO0JIEHO BHCHOBOK
PO MiHIMaTBHHUNA iHTEpeC 0 MEPEeTHHY MiXK MapKEeTHHTOBUMH JaHUMH, 10 SKUX HAJIEXaTb NaHi, OTPUMaHi y
TpoIieci aHali3y KIEHTCHKOTO NIUIAXY Ta (hiHAHCOBUMH IOKa3HWKAMH, IO MPHU3BOIUTH Y Cy4aCHOMY CBITi IO
3pOCTaHH MOTPEON Y TOCITIHKEHHI IIbOTO B3a€MO3B’SI3KY.

MeTo10 CTATTI € TOCTIKCHHS BIUIUBY KIIIEHTCHKOTO TOCBIY HA MisSIBHICTh MiAIPUEMCTB ChEpHU TOCIYT.

BukiaaneHHsi 0CHOBHOro Mmarepiaimy. Ilanmemis KOpOHaBipyCy MO-pi3HOMY BIUIMHYJA Ha pi3Hi chepu
JKUTTSI, TIOIITOBO-JIOTICTUYHI ONEPaTOpy HE CTaNW BUHATKOM. KIllO4OBUM (haKTOpOM CTHMYIIIOBaHHS PO3BUTKY
cTaso 301IbIIeHHs 00CATIB €IeKTPOHHOI KOMEpLil Ta 3MiHM O4iKyBaHHS KilieHTIB sk B2B, tak i B2C. Kunienru sx
KIHIIEBI KOPHCTyBadi Ta IiJIPHEMCTBA IIOYAIM OYIKYBaTH OTPUMAaHHs BiJIpaBICHHS SKOMOTra IIBHJIIE, 3
OLIBIIOI0 THYYKICTIO NMPOAYKTIB, IO IHPONOHYIOTH IOIITOBO-JIOTICTHYHI ONEPAaTOpH Ta 3a HWXKYOKIO LIHOIO.
Punox moxymox B2C 30impmmmBes 3a paxyHOK HOBHX CIIOKHBAdiB, IO OyJTM BHMYIICHI MOYaTH KYITyBaTH
onnaitH. O4eBUAHO, 10 OHJIAWH-CIIOXKHUBa4YaM Oalay)ke, XTO JOCTaBIs€ IXHI TOBAapH, JOKH BOHH OTPHUMYIOTh iX
IIBUJIKO, JEMIeBO Ta HaniitHO. CriokuBadi Aenaii OubIle MoYaid ITyKaTh THYYKOCTI JOCTaBKH 3 TOYKH 30py
TOTO, KOJHM Ta KyOW BOHH MOXYTb OTPHMAaTH CBOi NMOKYNKH. J[MHaMi4HE I[IHOYTBOPEHHS Ha IOCHIKH OYyJ0
BU3HAHO HENPUIHATHUM, aJKe KJIIEHTH OYIKYBaJIM, IO CIUIAYyBaTHUMYTh OJHAKOBY CyMy 3a IOCTaBKY
He3anexHo Bif ce3ony. TpaHchopmaris exektporHoi KoMepiii st B2B we Binpisusitacs [4]. Haite mommtoBo-
JIOTICTHYHI OIEepaTopu, L0 BHKOPUCTOBYBaJIHM y CBOIW aismibHOCTI mtyynuid intenext (L), He 3mormm
cnporaosyBaru, mo COVID-19 nokopiHHO 3MiHUTH yMoJ00aHHs KIHLEBHX crokuadiB. HeoOximHo Oyio
MOCTIMHO aHaJli3yBaTH MOJIEJIi MOBEAIHKM Ta 3arajibHi JaHi Ipo CHOXHMBAviB 3 MOAAJIBIION iX CErMEHTAlli€lo,
11100 3a/10BOJIBHSTH {X BUMOTH.

OCKIJIbKH  TIOIITOBO-JIOTICTUYHI OINEpaTopyd — Iie MiANPUEMCTBA, OPIEHTOBAHI Ha JIIOJEH, TO CTIHKICTh
MiATIPHEMCTBA Ta 3POCTAHHS JOXOAY HANpsSMY 3aJICKHUTh Bl MOTPeO KIEHTIB, MO0 3MyIIye OyAyBaTH IX
cTpaTerii Ha OCHOBI KIi€HTOOpieHTOBaHOCTI. [l moOynoBM Takoi crparerii HeoOXiIHE PO3YMIHHS TOTO, 5K
KO)KEH KOMIIOHCHT IIANPHEMCTBA pPe30Hye 3 KiieHTamu, ane nume 47 % ykpaiHChKUX MiAIpPHEMCTB
BUKOPUCTOBYIOTH JIaHi 3a/Js1 NPUHHATTS BaXIUBUX pilleHb, npu nboMy 18 % 30upators Ta 30epiraroTs HaHi,
MPOTE HE 3HAIOTh, SIK II¢ BUKOPHUCTOBYBATH s yxBaneHHs pimenb (HocmimkenHs KSE: fAx mepemaratu y
Cy4acHOMY CBiTi). A omTxke, numie 18 % miampueMcTB 3HAIOTH, K MOOYAYBaTH KOMIDICKCHY KapTy ITOJOPOXKi
cnioxkuBadiB (Ile KapTa NUIXY KITi€HTa, sfKa BijoOpakae mpoiec B3aeMOjIii KOPUCTyBava 3 MiAMPHEMCTBOM abo
Opennom) [7]. Po3ymiHHS KapTH TOMOPOXKi CIOXKHBAadiB, a TaKOX I1X KIIEHTCHKMH JOCBiJ J03BOJISIE
3aJJOBOJIBHSTH MOTPEOM CHOXKMBA4iB Yy TIOIITOBUX IIOCIYyrax, IIOB’sS3aHMX 3 BIJNPaBICHHSIM MOCHJIOK.
OTpuMaHMil aHaJi3 BIUIMBAE Ha PEHTA0CNBHICTh IHBECTHIIIH MAPKETUHIOBUX KaMIlaHil, a 3 OrJIsAy Ha MOCTIHHO
MIHJIMBI OFOJDKETH Ta MIJBHUILEHY yBary A0 KOHTPOJIIO HaJ| BUTpAaTaMH, aHaji3 Mae MICTUTH OOIPYHTYBaHHs Ta
chopMOBaHi TilMOTE3W HA OCHOBI OTPHMAaHUX HaHWX MO0 KIIEHTChKOro pocBimy. Ilimxim mo aramizy
KIIIEHTCHKOTO JIOCBiMYy Mae (OpMyBaTHCS HE Ha OCHOBI MapagurMHU «TilMoTe3a Ui TOCIIKCHHS Ha OCHOBI
TEOPETHYHHX YSIBJICHb NPO KIIEHTCHKHUH JIOCBiJ — TE€peBipKa TilloTe3n — BUCHOBKHM Ta PEKOMEHJalii», a Ha
OCHOBI «IIEpBUHHI J]aHI — BUCHOBKM Ha OCHOBI NEPBMHHUX JaHWX — TiNOTe3a VIS JOCIIJDKEHHS, BUBEJCHA Ha
OCHOBI IIEPBHHHUX JIaHUX Ta BUCHOBKIB — II€pEBipKa IiloTe3n — BUCHOBKH Ta peKoMeHanii». Takuii aHamiz Mae
Ha3By «aHANITHKa LUSXY KilieHTa», abo Customer Journey Analytics (CJA) [7].

DopMyBaHHA OKPEMOTO HAIPABJICHHS B aHAJITHII € MPUIUHOIO TOTO, IO TPAIUIliiiHA aHATITHKA HE 3/aTHA
e(hekTUBHO 0OpOOIIOBATH Ta TEepeKIagaTH SKICHI JaHi y KinbKicHi. OCKITbKM Hacammepes KIEHT Mae 0e3mid
TOYOK JOTHKY 3 OpeHmoM / TianmprueMCcTBOM: BeOcaitTH, GOpyMH, KaHAIH COMIATBHAX MEPEK, CAlTH 3 BiATYKaMU
TOMIO. [HIMTUM TUTAHHIM € IHTETpallisl JaHWX, BOHA Ma€ OYTH HIBUAKOIO 1 B PEXKHMI peajbHOTO 4acy, IMIBUIKO
3MIHFOBATHCS 3AJICKHO BiJI TIMIOTE3, IO MOTPEOYIOTH mepeBipku [2].

Kapra mmnsxy kimieHta 300paxae Te, mo 0a4uTh Ta Big4yBae KIIEHT, KOJH Hie 0 KOHBepCii, B TOH dac sK
Customer Journey Analytics MoxHa BUKOPUCTOBYBAaTH [Jisl IEPEBIPKHM TOro, sK TOBEAIHKA KIIEHTIB
BiZToOpaXaeTbCst B KapTi, Ta MOKa3ye, 0 KOMIaHis Mae poOUTH ISl BUMIPIOBaHHS KPUTHYHHUX KPOKIB, @ TaKOXK
BU3HAYa€ NPUUYUHU Aik kmieHTiB. Customer Journey Analytics neoGxiana mis mokpaments CX koxHiil Tourr
noTuky (tabu. 1) [8].
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Tabnuys 1

Busnauenns neobxionocmi Customer Journey Analytics na xoocnomy kpoyi Customer journey map

Customer journe . - .
ma[J) y Customer Journey Analytics HinnicTs AN mignmpueMcTB

Knacrepmsamiss HasBHMX KII€HTIB Ta

[epermsag  onmaitH- | GopMyBaHHS MOPTpPETa Ha OCHOBI NaHWX, | CerMEHTYBaHHSA KIEHTIB U OI[IHKH

pexiIaMu SIKi MOKHa BHKOpHCTOBYBaTH B GOOgle Ta | iHBecTHIIii Ta X OKYITHOCTI
Facebook
CrBOpeHHA MPOTHO3HUX Moenei, . .

OrtpumaHHs . ) BusnaueHHs HalMEHII B3a€EMOJIIFOYHX
BHUKOPHCTOBYIOUM  JiHIiffHY  perpecito,

BiTanpHOro mucra [
MICPBUHHUIA 3axif Ha
cauT

JIOTICTUYHY perpecito abo JAepeBo pillleHb
Ui TOOYMOBH TMOBEMIHKH, SIKY MOXHA
OUIKYBaTH BiJ] KIII€HTIB

IHCTpYMEHTIB (xaHaniB) Ta
320XOYYBaHHSA HANOLIBII  JOIIIEHOL
MOBEIHKU KIIIEHTIB

30upaHHs JaHUX JUIS CTBOPEHHS MPOdiIiB

OTtpumanHs .

.| xopucTyBauiB, K1 MOXHA L . L
LIOTH)KHEBUX JIUCTIB BusineHHs1 pi3HOT MOBEIIHKH KIIIEHTIB

M .~ | BukopucToByBaTH B MaIIMHHOMY R
/ moBTOpHUI TEepexin . Ta OTPUMaHHS HOBHX LUISXIB KIIIEHTIB
. HaBYaHHi.
Ha CaiT . . -
BincTexeHHs KIIIOYOBUX Oi3HeC-1ier

IToxynka ToBapy / | BincrekeHHS NOKa3HMKIB  YCHIIIHOCTI | BusBneHHs HalpeeBaHTHIIINX
HOCIYTH KaMIIaHii KaHaJiB KOMYHIKallii 3 KIIIEHTOM.

BI/IKOpI/ICTaHHﬂ JAaHUX TIIPpO MNOKYIOKH JISL

O1iHKa JOCATHEHHS Oi3Hec-LIed Ta

. . . BUKOPHUCTAHHS opTpeTa
[ToBTOpHI NOKYIIKK OIIIHKHU KJII€HTIB Ta BU3HAYEHHS N . ..
N . HallpeseBaHTHIIINX KJII€EHTIB y
HalpeneBaHTHIINX .
NOoJAIBIINX KaMIIaHIsIX
BuxopucranHs Mozened i OLIHKHU .
Hoxynku .. . o .. 30UTBIOICHHS JOXOAY Ha KOXKHOTO
. . KII€HTIB, $Ki, HaWiMOBIpHIIE, KYIJISATh .
CIIOPITHEHUX TOBApiB KIIIEHTa 32  pPaxyHOK  IUICKaHHS

/ mocyr

cropinHeHi ToBapu / HOCIyTH ab0 KyIUIATh
JIOpOXkd4i ToBapH / mociyru

amBOKaTiB OpeHa / mianpruemMcTaa

ChinkyBaHHS 3i
CITyk0010 HiATPUMKH
KJIEHTIB

BukopucraHHs aHamizy TeM Ta HACTpOIB,
JUIs OTPUMAaHHS YSBJIEHHS Ipo Te, II0
TOBOPSATH KJIIEHTH 1 HA IO JKATIFOTHCS

BusiBneHHs POOJIEMHUX MOMEHTIB i
yac B3aeMojii KiieHTa 3 OpeHmoM /
T ATPUEMCTBOM

[IpoxomxenHs
OTIUTYBaHb po
npoayKT / mociyru

Bukopucranns OINUTYBaHHS Ut
BIJICTEXKCHHSI 3aJI0BOJICHOCTI y daci. 3a
HEOOXiTHOCTI BHKOPHUCTOBYETHCS

HaKJIaJaHHS CUTYyAaIlil Ha puHKY (y Oi3Hec)
Ha JaHi KI€HTIB A0 MOJepHi3armil

BusiBneHHs ~ JOSUIBHOCTI  KIIIEHTIB,
PO3YMiHHSI PEAbHOTO 00CATY PUHKY

MPOTHO3IB Mg  4Yac  MOJCITIOBaHHS
MTOBEIIHKU KOPHCTYBAYiB
HocBig B3aemomii 3 | AHali3 3HaHB Ta KOMIICTEeHIIH mepcoHany | [ligTpumka MKy Opennmy /
MpaniBHUKAMHI 32 YMOBH B3a€MOJIii 3 KITIEHTAMH I IIIPUEMCTBA
BincTexeHHs JOSUIBHOCTI 3a JOMOMOTO | MOHITOPHHT 3MiH CIPUHHSITTS OpeHaa
Pexomennarrii NPS abo mneperisgaroud MOKYIKHA Ui | Ta CUCTEMa IMOMEPEIKCHHsS MPo0OieM 3
BHSBJICHHS TIOCTTiJOBHOCTI TIOKYITIOK poAaKaMu
. BuKoprCTaHHS MAIIMHHOTO HABYAHHS IS .
Ilepexin pi () Busenenns  cmabkux — Miclp  Ta
BUSBJCHHS  NPHYUH  MEPEXOAy [0
KOHKYpEHTa . L CTHMYJTIOBAHHS 10 PO3BHUTKY
KOHKYPCHTIB KJIIEHTIB
.. IToBepHEHHS cTapuX KIIIE€HTIB, SKIIO I1€
OTpumaHHs crierl. | BUKOpHUCTaHHS CEerMeHTAIlil KIIEHTIB Ta , .
. .. HE ITOB’SI3aHO 3 HETaTUBHHUM OCBIIOM,
MIPOIO3HUIIiT JUIS | OIIHKA MPOTMO3MIli, 3amis SKOi BOHH

TIOBEPHCHHSA KJII€HTa

TOTOBI TOBEPHYTHUCA 1 3QJIMIIUTHCS

€ IIJIAXOM 110 3pOCTaHHsA Ta OTPUMAaHHA
JO0JAaTKOBHX l'[pO,Ha)KiB

Jocepeno: Analytic insights along the customer journey, Beyond the Arc, 2018

Jl1s BUSIBTICHHS BIUTMBY KJIIEHTCHKOTO JOCBiAY HEOOXiHO BU3HAUMTH €TaIlH, SIKI IPOXOANTH KIEHT MiJ Jac
B3a€MOIii 3 OpeH oM / MiANPHEMCTBOM:
1. MMomyk — 1e mepma ¢asa TOTUKY Ta BKJIAJaHHS KOIITIB MiIIPUEMCTB y NpUBEICHHA KilieHTa. Ha npomy
eTari BHUKOPHCTOBYIOTHCSI TaKi KaHalIM 3allydeHHs, sSK. TOIIyK, OaHepHa pekJlama, BiJeo-; ayjiopekiama,
BIATYKH, pedepalbHi NMOCWIAHHA Yy CTATTAX. Y Takul CHOCiO KIIE€HT JOXOAWTH O CalTy HiINPUEMCTBA Ta
MOYMHAE 3 HUM B3a€MOIATH, CTA€ MOTCHIIHHUM KIIIEHTOM,
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2. Bubip — e npyra ¢a3za, Ha SKiif KIIE€HT BIIEpIIe 3HAHOMHUTHCSA 3 MPOMOHOBAHAM HPOIYKTOM 1 BUKOHYE
peneBaHTHY nif0 (Ty, IO TPHHOCHUTH [OXix) y BHIIAAI OGOpMIIEHHS WIAMUCKH abo OIUIaTH TOBapy.
e HaliBaXTMBIMHAN eTal 31 HUIAXY KOPHUCTYBada, OCKUIBKH MiIIPHEMCTBO OTPUMYE MOJMIUBICTH CIPAaBUTH
XOpoIIe repiie BpaxkeHHs. Lle mpu3BOAUTE N0 TOTO, MO KIEHTH (OPMYIOTh AYMKH PO OpeHI i pO3BUBAIOTH
MII[HI JIIIOBI BITHOCHHYU HA OCHOBI SIKICHOTO KJIIEHTCHKOTO JTOCBiJTY, SIKUI IPOIIOHYETHCS;

3. IIpuiiHATTS — Ha TPETbOMY eTall KOMYHIKallis 3 KII€HTOM OOMEXYEThCS 1 IMEPEeXOAUTh Y IUIOLIUHY
eNeKTPOHHOT TOWTH / MOBIIOMIICHP NPO OHOBJEHHSA MOPOAYKTY / 3amyCcK HOBOrO MPOAYKTYy / CrelianbHi
nponosuiii. Ha 1boMy etami KIIieHTH MOYMHAOTh NPHHOCUTH CTabinpHuUI mocTiiHui qoxiz [10].

[TutaHHS BUMIpIOBaHHS MPUOYTKOBOCTI € CKJIaHOI0 YaCTHHOIO MPOLECY AiPKUTAN-aHANI3Y, 0 BUIUIMBAE 3
HEOOXITHOCTI po3paxyBaTH BIUTMB 3MiH KIIIEHTCHKOTO JOCBIIYy Ha JKOPCTKI KiJIbKICHI (piHAHCOBI NMOKAa3HHKH.
VY 115b0My KOHTEKCTi pO3TJISAal0Th PEHTA0CNBHICTh IHBECTHIIIH, SIKA CKIIAAETHCS 3 IBOX OCHOBHHX ITOKA3HHUKIB:
JOXix Ta TpUOYTOK SK TOXigHA Bif IHAEKCY KIIEHTCHKOTO IOCBIAy. 3TiTHO 3 IOCHIKEHHSIM, HMPOBEICHIM
opranizariero Forrester, Oymo BHSABICHO, IO HAWOLNBIN KOMIIaHII B IMEBHUX Tally3siX MOXYTh 3apoOJsATH IO
COTEHb MITBHOHIB JOJapiB JOAATKOBOTO MOXOAY 3a KOXKHY TOUYKY 30UNBIICHHS IHAEKCY KII€EHTCHKOTO
JocBiny (tabmn. 2).

Tabnuys 2
Bnause s6invutenns oonozo nynkmy CX Index na sazanviy supyuxy 6 pospizi eanyseii
Hlopiunuii nogaTkoBuii CepeaHst KibKicTh
. . . .. _ | Baranbna
Tanysn aoxin Ha kiienra (Bin X KJI€HTIB Ha = | supvaxa
30lb1IeHHs Ha 1 6an)* KOMIIaHiI0 Py
BI/Ip06Hj/IKI/I ABTOMOO1LIB: $ 48,50 X 18 Mt = | $873 v
MAacOBHi PHHOK
®demeneOenbHi roTeti $7,54 X 44 v = | $332 wiH
ITocTauansHUKHN 1:Iocnyr $3.39 X 82 v = | $278 v
6e3POTOBOTO 3B A3KY
linepMapkeTn $2,44 X 100 mutH = | $244 v
HOCTa‘IaJ.'IB.HI/IKI/I CTpaxyBaHHS $14.32 « 15 s = | $215 wm
aBTOMOOLIIB Ta XKUTJIA
ABiakoMmaHii $ 3,49 X 48 muH = | $168 vuH
Tpanuitini po3apiOHi GaHKK $ 8,27 X 15 muH = | $124 vut
IMocTauanbHUKY TeNEBI3iHIX $6.11 X 17 sm = | $104 wm
TOCITYT
IuTepHeT-TIpOBaiiEpH $5,26 X 16 mutH = | $84mmm
HOCTaqam’.HHKH OpeHH $1,67 X 40 muH = | $67 vuH
aBTOMOOLIIB
BupoOHUKHM aBTOMOOLIB: JIFOKC $ 104,16 X 350 000 = $ 36 MuH
Banku 6e3 BiamiieHb $9,96 X 3 MuH = $ 30 MuH
IMocTayaabHAKY KPETATHHX $0,08 < 61 M _ $ 5 o
KapToOK

Joicepeno: Forrester Data Customer Experience Index Online Survey, US Consumers, 2016
* 1eit anaii3 1EMOHCTPY€E BILTHB 30iblIeHHs moka3HukiB CX INeX Ha OAMH MYHKT BiJ| CEPEHHOrO MOKAa3HUKA
CX Index Haiibinpmmx OpeHIiB y ramysi.

AHaniTKa NUIIXY KIII€HTA JIGKATh B OCHOBI CTBOPEHHS JOCBiNy, SKMH PE30HYE 3 CaMHMH KII€HTaMH y
TUIOLIMHI BUKOPUCTAHHS IaHUX PO KOPUCTYBAYiB /ISl MOKPAILEHHS IXHBOTO JIOCBIly CIIOXKHMBAHHS. Y 3B’SI3KY 3
YUM aHAJITUKY NUIAXY KTI€HTIB MOXKHA ITOAUTUTH Ha TPH CETMEHTH:

1. 3MeHIIeHHS yTpUMaHHs Ta BIATOKY KIII€HTIB — aHAJIITHYHI JaHI BUKOPHUCTOBYIOTHCS Y KOHTEKCTI aHAJI3Y,
BUSIBJICHHS Ta TPOTHO3YBaHHS CXMJIBHOCTI KII€HTIB 10 BIATOKY, UL 3MEHIICHHS BTpaT MpuOyTKy. [lokpanienns
B3a€MO/Ii1 KJIIEHTIB HA KOKHIN TOUII Horo muisaxy Oe3rmocepenHbO BIUIMBAE Ha 301UTBIICHHS JIOSUIBHOCTI KIIIEHTA
Ta 3MEHIICHHS BHJATKIB Ha Horo yTpuMmanHs. Hampukian, koMIaHis 3 HaJaHHS KOHCAJITHHIOBHX MOCIYT
HaMaraeTbCsl MOKPAIIUTH SIKICTh 0OCIyroByBaHHS KI€HTIB. BBaxkaemo, mo cepeaHiil noXiJq Ha KOpUCTyBaya
craHoButh 5000 rpH, 3araspHa KUIBKICTH KopucryBadiB — 2500 ocib, a xoeQilieHT yTpuUMaHHSI
wiienti (Retention Rate) — 30 %.

[Tix yac po3paxyHKy KUIBKICTb KIIIE€HTIB Ha MOYATOK JPyroro poky poboru kommnasnii — 750 oci0, B Toit yac
Ha KiHelb JPYroro poKy KiJIbKiCTh KOpUCTyBadiB Oyne cTaHOBUTH 225 ocib. Aue, Ko 30iIpIIMTH KOe(DIiIliEHT
yrpumanss 10 40 %, To KiIBKICTh KOPHUCTYBAYiB IMOCIyraMH Ha KiHEIb APYroro poky oyae cranoutu 300 ocib.
A 101aTKOBUH IOXif mix 9ac Takoro 3poctanus Oyme cranosutd 187 500 rpH. Taki po3paxyHKH AEMOHCTPYIOTh
Te, IO MiABUIICHHS SKOCTI IUIsIXy Kiaienta Ha 10 % 3maTHe npu3BecTH 10 30UIbIICHHS 1oX0oay Ha 187 Tuc. TpH;

6
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2. CerMeHrallist KJII€HTIB — JJIsI BU3HAUYEHHS PEJICBAHTHUX CEIMEHTIB KIIIEHTIB, a TaKOX BHKOPHCTaHHS
JIaHUX U1 301IbIIeHHS NPUOYTKY 3a paxyHOK NEPEXPEecHUX Ta CYMyTHIX npoaaxis. KilieHTH 3a0BoseH] piBHEM
HOCTIYT, 0 HAmalOTHCs, OUTbINE CXHMJIBbHI KyIMyBaTH NOAATKOBI HPOAYKTH Ta IOCIYrd. PO3paxoBYyIOUH BIUIUB
nepexpecHnx / JTOJATKOBUX TIPOAAKIB, 32 YMOBH 3arajibHOI KimbKocTi kopucTyBaui — 2 500 ocib, cepemmst
KUTBKICTh TIPOAYKTIB HA OJHOTO KOPUCTyBada CTAaHOBWTH 2 IIT., CepenHiil moxix Ha kopuctyBada — 5 000 rpH,
Ioxim Bim momatkoBux mponykTiB — 2 500 TpH, a BiICOTOK KOPHCTYBadiB, IO KYIyIOTh Ha IOPYTHH DIK,
cranoButh 10 %. 3a 1UX BXiJHWUX JAHWX JIMIIE BHACHTIIOK IONATKOBHX / TIEPEXPECHUX TMPOAAKIB MOKHA
orpumatu 625 000 rpH;

3. INokpamieHHs KIIEHTCHKOTO JOCBiLy — JaHl BUKOPHUCTOBYIOTBCS IJISl YAOCKOHAJCHHS Ta (hOPMYBaHHS
aIBOKaTiB OpeHaa / KoMmaHii, 10 MOKpAIlye MOKa3HUKH 33J0BOJICHOCTI KJTI€HTIB i CTBOPIOE MOCTIHHUIT NOTIUT
(moxinm) Ha mponykuito. OuiHKa BIUIMBY ITiABUINEHHS pPIBHA 3aJOBOJICHOCTI KJI€HTIB Ha NPUOYTOK €
HaWCKJIAJHIIIO YacTUHOIO mMigpaxyHKy. [lns 11 (3aJ0BOJICHOCTI) OLIHKKM BHKOPUCTOBYIOTHCS CTaHAApTHI
Metpuku 3amoBoneHocti kimienta — NPS (Net Promoter Score) a6o CSAT. YimockoHaJeHHs IUAXY KITi€HTa
Oe3nocepeIHbO BILIMBAE HA 3HWKEHHSI BUTPAT Ha X 0OCIyrOBYBaHHS, OCKUIBKHU 1€ TPU3BOJHUTH 10 CIPOIICHHS
mpoIieciB, MiHiMi3amii BHTpAaT Ta yacy Ha OOCIYroBYBaHHS KJII€HTIB, BOJHOYAC MiJBHIIYETHCA €(PEKTHBHICTH
HACKPI3HOTO NULIXY KiieHTa. Hampuknal, KiJbKICTb 3asBOK, 3aJMIICHUX Ha CAHTI JUI1 MOJAJIBINOTO 3B’S3KY 3
KOJI-TICHTPOM IS 3aloBHEHHs Opudy Iy momampmioi cmiBmpamni, ctaHoBuUTh 800 mT., BapTiCTh 3amuIIeHOi
3asfBKH CcTaHOBHUTH 30 T'PH, a MPOTHO30BAHMU IOKA3HUK 3MCHIICHHS HABAHTAXXCHHS Ha KOJI-LCHTP Yy 3B’S3KY 3
JOJaHHAM a0 (OPMH MONIB JUIA 3amOBHEHHS Opudy M1 IONANbLIIOrO 3B’S3KY KOJI-LEHTPY 3 TOTOBOIO
npomnosuriero mix e 6pud — 15 %. Takum 4nHOM, KOMIAHIS TPUITYCKAE, 110, HATABIIN OUTBIIE MOKIHBOCTEH
KOpHCTYBauaM B3a€EMOMIATH 3 (OPMOIO, 3MEHIIUTH KUIBKICTh BHINAJKOBO 3AJIMIICHUX 3asBOK, a TaKOXK
36iMBIIMTE KUTBKICTh MiAMICAaHUX T0roBopiB i otpumMae 3 600 rpH [1].

Komucp momToBi opraHizaiii KOpHCTYBAIMCS MOHOIOJIBHUM CTaHOBHUINEM, 1100 HE 3MIHIOBaTHUCS 3apaiu
KJIIEHTIB. AJie y 3B’S3Ky 3 IEpPEeX0J0M eKOHOMIKH y 1udpoBuii BcecBiT 4.0 MUTaHHS KII€HTOOPIEHTOBAHOCTI
MIOCTAaE roCTpille Yepe3 auBepcudikaiito, idepanizamito i CTPYKTYpHi 3MIHH caMoi raxy3i Ta CyMiXKHHUX 3 HElO.

OCKUTBKH TOCBIJT KITIEHTA € KITF0UeM J0 30UTBIIeHHS Ta AuBepcuiKallii JOXOAy, TO He3BaXKaI0Ul Ha BIHCOKY
e(ekTHBHICTh POOOTH, BOHA HE PO3B’s3y€e HAMBaXKIMBILLY IPOOJIEMY, KA CTOITh Mepel] MOMITOBO-JIOTiCTHIHAMH
orepaTopamMu ChbOTOJIHI — 3pOCTaHHs NPUOYTKIB (Tabdu. 3).

Tabauys 3
THomenyiiini smpamu 00x00y 6i0 OCHOBHUX (PAKMOPIE 6NAUBY HA KIIEHMCbKUL 00CEi0
dakTop BIUINBY Onuc 1:[0Te}mi17111 i DTDATH ROXORY,
KOJIM KJIIEHTCHbKHUI 1I0CBi/I He ONTHMi30BaHO
Bubip HOCITYTH, ska | HemoBHMI crHekTp ycix HOCIyr 3 JOCTaBKM Ta
IIpoxyxT BiJITIOBi A€ NnoTpedaM | «IIMPOKI» TEPMIHU TOCTABKH
KOpHUCTyBayua
Hocrynuicts / 3pyunicts g0 | KimieHtn, ski HE MOXYTh OTPUMATH B TOM K€ JEHb
HoctynHicTs NPOXYKTIB Ta TMOCIYr SK | BiAmpaBieHHs a0o 3AiHCHUTH TpaH3aKLii OHJIAMH,
BIpTyaJIbHUX, TaK i (iI3UYHUX IIYKaTUMYTh aJIbTEPHATHBU
3pobutu BCi Tpam3akiii Ta | JIoBri uepru Ta CKIamHI IS HaBiramii BeOcaiTH, a
3posymiicTs BSaGMQniT SIKOMOTa | TAKOXK CylepedinBe O6C.J'Iy1“OBYBaHH$I Ta .BiI[rFOBi,I[i Ha
MIPOCTIIIUMHA pi3HMX  KaHaJax  BIWIAKYIOTb  KIIEHTIB  BiA
TIPOJIOBXKEHHsI CHiBIpalli
Jlozatkosi Hocqym 3 nonatkoBoto | OOMexeHi _TapamMeTph  HaNAMITyBaHb 00JI1iKOBOTO
Hocyru BapTICTIO, oco6nn1?o JUIA | 3aIECYy, 3BITHOCTI Ta BAPIaHTH OIUIATH  3aBALIATH
CKJIQIHIIINX NPOYKTIB KJII€HTaM IIPOIOBKYBATH CITIBITPALIIO
3HaHHA Ta  BiACTeXeHHs | HeMOIMBICTH HamaroJuTH BiJIHOCHMHM 3 KIIIEHTaMH,
. B3aeMOJii 3 KII€EHTaMH Ta | OCOONMBO 3 MalUMH MiATNPHEMCTBAMH, OOMEXKYIOThH
BzaemoBigHocnan . . .
BCTaHOBJICHHS ONHM3BKOCTI 3 | 3MaTHICTH J0Ope iX OOCIyroByBaTH Ta 3MEHIIYIOTH
KIII€EHTAaMH iJHOBY JIOSUTHHY ayJIUTOPItO
KonkypenrocipomokHi  1iHu | KokHe miABHINEHHS MLiHM HAa MapKy pOOHWTH MEHII
Lina Ha TOBapH Ta MOCIYTH KOHKYPEHTOCIIPOMOXKHHUMH Yy  BHCOKOEIACTHYHOMY
CETMEHTI

Jocepeno: Accenture High Performance Business, 2009

IIpoBoasam MOCTIIKEHHS KIIEHTCHKOTO JIOCBiTy KOPHCTYBadiB MOCTYT MOIITOBO-JIOTICTHYHHUX OMEPaTOpiB
YkpailHH Ha OCHOBI JBOX OCHOBHUX KOHKypeHTiB — HoBoi Ilomrtm Ta YkpnomrTH, MOXXHa 3pOOHTH Taki

BHCHOBKMH:




Exonomixa, ynpaeninus ma aominicmpyeans

1. OcHOBHMMH TIepenOHaMH Ha KIIEHTCHKOMY HUIAXY YKPIOIITH €. HU3bKa MIBUAKICTH OOCITyTrOBYBaHHS Ta
BUKJIMKaHI HEI0 4Yeprd, HHU3BKUH piBeHbh KOMIIETEHTHOCTI IIEPCOHANy, CTapi Ha BHUIVIAL BiJIiJICHHS,
HEOTPHMAaHHS TEPMiHIB IOCTaBKHA. BomHodac Ti, XTO OOMpAaIOTh YKPIIOIITY, BBAXKAIOTh, IO ii OCHOBHUMH
HepeBaraMy € MIMPOKUil CIEKTP MOCIYT, HAaHIDKYA I[iHA TOPIBHIHO 3 KOHKYPEHTaMH;

2. OCHOBHMMH IIepelIKoilaMHi Ha NULsixy kiieHta HoBoi [Tomrtu € moMuiku y HakjiagHUX (HEHpaBHIBHO
3a3Ha4yeHi ojepKyBaui / BiANPaBHHKH, MYHKT JOCTaBKH, BapTiCTh MICIAOIUIATH), Hexdane CTABICHHS [0
MOCHJIOK, BTpPaTW NOCHJIOK, (anbcudikauii orpumanHs. OCHOBHHMH THpPUYMHAMH BHOOpPY 1 Te 3aIi 4OTro
KJIIEHTH TOTOBI HOBEPTAaTUCS HEOJHOPA30BO — L€ IIBUJAKICTH JOCTaBKH, 3pYYHICTh pO3TalllyBaHb BiJIIJICHB,
MOJKJIMBICTh BIAMPABKH HA OyIb-sIKE BiAIUICHHS, aBTOMATH3AaIlis O(OPMIICHHS Ta BHa4ya BiAIPABICHb.

OTxe, I MTHATTSA PiBHSA 3aI0BOJICHOCTI KIIIEHTIB Ta 30UIBIICHHS iX KUTBKOCTI YKPHOIITI HEOOXimHO
HacaMIlepell MOJCPHI3YBaTH BiIIUICHHS 32 paXyHOK OHOBIICHHS IPOTPaMHOTO 3a0€3MeYeHHs, IO CKOPOTHTH
Yepru Ta TOJNIIMIINTE SKICTb OOCITYTrOBYBaHHSA, a TaKOX MPOBECTH TPEHIHTH 3 MEPCOHAJIOM IOI0 OOI3HAHOCTI
MEPCOHATY MPO NMPOAYKTH Ta KOMYHIKaTHBHIX HaBUUOK.

B minomy BUCXigHWI PHHOK €JIEKTPOHHOI TOPTiBIIi TIOCTABHB HOBI BUKJIMKH i BAMOTH IO CBITOBOTO PHHKY
MOIITOBO-JIOTiICTUYHUX OIEPaTOPiB, OCKUIBKH IIOINTOBI IOCIYTH 3aiMaroTh Oarato 4acy y KOPHCTYBadiB, TO
BOHHM 3 PAICTIO BIAMAAYTh MEpeBary TOMY MiJIPUEMCTBY, 110 3MOXKE IIBUIKO Ta €()eKTUBHO 3aJ0BOJBHUTH IM
noTpeou.

B ninomy MOMeHTOM Tpoliecy aHaji3y HUISXY KJIi€HTa € MOJCIIOBAaHHs MOBEIHKM KiieHTiB. Lli mporHo3u
Hikoian He OyBatorh 100 % ToyHMMH, aje BOHM MOXYTh OYTH AOCTATHBO HaJlHUMHM, MO0 mHependavynTH
HaWOMIKYl MallOyTHI pe3yibTaTH. 3 IUIMHOM 4acy MPOTHO3YBAaHHS 3MICTHJIOCS 31 CTATUCTUYHOTO Ha (opmu
MAIIMHHOTO HABYAHHS, 1[0 BUKOPUCTOBYE HEMPOHHI Mepexi [3].

CraTHCTHYHI TIPOTHO3M (POPMYIOTHCS Ha ICTOPUYHHUX, MO0 3HAWTH KOpPEJSIii Mi>K 3MiHHUMH, Jalli Ha Il
OCHOBI iae po3poOka mozeni abo pIBHSHHSA, SKi 34aTHI mepen0adyuTH pe3ynbTaTH abo Halip MpPUITYIICHB.
Hafiqactime mix d9ac aHami3y KIIEHTCBKOTO [OCBITy BHKOPHCTOBYETHCA 3akoH Mypa. HaifOinem
BUKOPHCTOBYBAaHHM aJTOPUTMOM CTaTUCTUYHOTO MOJENIOBAaHHSA € perpecis, KOJM KOMIIaHii pO3poOIIIOTH
KOpeIsIii MiX OJHi€0 ab0 KilbkOMa 3MIHHMMU JAJIsl IPOTHO3YBaHHA pe3ynbTary. Y mexxax Customer Analytics
BHOKPEMITIOIOThCS aTpHOYTH KIIIEHTa Ta CEPEAOBHIIA, SIKI MOXYTh BIUIMHYTH Ha pe3yibTaT. BukopucToBy0UH
perpeciiiHuii aHaii3, OyQyIOTbCs MOJENI JUId TeCTyBaHHS Ta NPOEKTYBaHHS Pe3yJbTaTiB Ha OCHOBI HaOOpiB
npunyneHb. Hanpukian, KoMIaHisi MOXe CTBOPHTH MOZEJIbh Ha OCHOBI TaKMX 3MIHHHUX: BiK, CTaTh, KaTeropis
MPOAYKTY Ta CE30H i3 BUMIPSIHUM pe3yIbTaToM — noxia. KoMnaHis BUKOPHCTOBYBATHME IF0 MOJICIb [IIOCE30HY,
o6 mnependavuTH, MO MPOJABATH Ta KOMY IPOJABaTH, 1100 MaKCHMi3yBaTH pPEHTAOCIBHICTh IHBECTHUINHN 1
OIITHMI3yBaTH BUTPATH Ha pekiamy [9].

[Ilono MammMHHOTO HaBYAaHHS HA OCHOBI HEHPOHHMX MeEpeX, TO BOHM TAaKOXK HaBUAIOThCS Ha 0Oasi
icTopryHHX NaHuX. Ha BiAMiHY Bill TpaaWIIHUX CTATHCTUYHUX MOJIENCH, BOHH MOXYTh PO3BHUBATH KOPEJISIIii
MiX COTHSAMHU 3MIHHUX BXIJIHUX NAHHX i MPOTHO3YBaTH HMOBIPHICTh PE3yNbTaTy 3 BHCOKHM pPiBHEM TOYHOCTI.
HesBakaroun Ha 3Ha4Hi mepeBaru mi MOAENI MaloTh Taki MPOOJIEMHU: BEIMKI MAacHMBH NMEPBUHHUX JAHHUX IS
HaBYaHHS, yCIaJKyBaHHI HEHPOHHUMHU MEPEKaMH YIIepeIDKEHOCTI KOPHCTYBadiB [5].

Binbin mepcreKTUBHUM MiX0JI0M JI0 rinbokoro HaB4yanHst juis Customer Analytics e pekypenTtHi HelpoHHI
mepeski (RNN). Ils apxiTekTypa HEHpOHHOI MepeXi BHKOPHUCTOBYE JaHi MPO IMOJOPOXKI KIIEHTA 3aMiCTh
3BEJICHUX aTpUOyTIB KOpUCTyBaya /i CTBOPEHHS MOBEAIHKOBHUX Mojeneil. BojgHouac oMy Ha 3aMiHy MOXe
BHKOPHCTOBYBATHCS TijIXin moctiiiHo1 yBaru (Pervasive Attention) [6].

BHCHOBKH Ta nepcneKTHBH NMOJAJIBIINX JI0CHiIKeHb. XapakTepucTuka HeoOxigHocTi Customer Journey
Analytics na koxxaomy kpomi Customer journey map, BU3HAUYEHHS 3arajbHUX €TAIiB aHANi3y KIIE€HTCHKOrO
JIOCBi/ly, OLIIHKA BIUIMBY aHAJITUKHU JUIs KOXKHOTO CErMEHTA LUISXY KJII€HTa HPU3BOJSTH JO0 BU3HAUCHHS BTpAT
JIOXONly, KOJIM KIIIEHTCHKHH JOCBiIl HE ONTHMI30BaHO, HAJalOTh MapKeTOJOraM Ta BIACHHKAM IiANPHEMCTB
e(eKTUBHUH IHCTPYMEHT JUISl YIOCKOHAJIECHHS Ta MOJIEpHi3alii cBO€i IISUIBHOCTI Y 3B’SI3KY 3 BHJO3MiHEHHSIM
EKOHOMIKH.

[Ilono mnOmMTOBO-IOTICTUYHUX OIEPaTOpiB, TO OCHOBHUMM HACHiJKaMu TaHAeMii Ui HUX CTalu:
301NIbIIEHHST OOCSTIB OCHJIOK Ta MPOOJIEMH iX JOCTABKH K Y CepeHHI KpaiHu, Tak i MiXKHApOJIHI IIepEeBE3CHHS,
y 3B’S3Ky 3 9YMM 30UThIIMBCS HAIUIMB HA TOIITOBI BiAUIEHHS, MOIITOMATH, 3’SBHBCS MHOIHUT Ha Kyp €piB.
3ITKHYBIINCH 31 3pOCTaHHIM PHHKY, EKOHOMIYHHM Ta PETYITOPHUM THCKOM, HOIITOBO-JIOTICTHYHI ONepaTopH
MOYaly CTBOPIOBATH Pi3HI cTparerii, sIKi CIpsIMOBaHI Ha CKOPOYEHHS BUTpAT 1 MiIBHIIEHHS €(eKTHBHOCTI
pobotu. OCHOBaMH TaKMX CTPATETil CTaIHM TP OCHOBHI KOMIIOHEHTH, a CaMe:

1. TlokpamieHHS KITI€HTCHKOTO IOCBiy — BHUKOPHCTAaHHS JaHWX Ta MOOYJOBa TaKOi aHATITUKH, MO0
MiATIPIEMCTBA MOTJIM IIBUAKO pearyBaTd Ha 3MiHH ymono0aHb KIIEHTIB, a TAKOX Ha 30BHIIIHI (akTopu. byms-
fgKa CHCTeMa Ma€ BUKOPHCTOBYBATH IIiXiJl, OPI€EHTOBAaHWH Ha KIi€HTa, 3a0e3Me4yloud IOBHY IPO30PICTh,
THYYKICTh 1 3pYYHICTh JUIS KJIi€HTa B YCiii cuctemi. Yci 3i0paHi JaHi 3 yciX TOYOK Ha KapTi HUISAXY KII€HTa
MaroTh 00’eHyBaTHCs, 00poOMIOBaTHCSl Ta NepenaBaTH JaHi Npo LiNbOBY aymuropito. Kpim Toro, crparerii
HiANPUEMCTB MOIITOBO-JIOTICTUYHUX OleparopiB Ouiblie He (GOPMYIOTbCS Ha OCHOBI OaraToKaHalbHOCTI, a
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CTBOPIOIOTHCSL HAa OCHOBI CETMEHTOBAHOTO YHi(p)iKOBAaHOTO KOMEPIIHHOTO JOCBiLYy KIEHTIB, Ji¢ BCi LM(POBI
KaHaJM Ta (Pi3UUHI KaHAJIM JIETKO iHTErPYIOThCS,

2. PosmmpeHHs Mepexi — PO3MIMPEHHS ITOIITOBOI MEpEXi JOMOMOXKe 30LIBIIUTH IOXifd, ajie Iie TaKoX
JIOTIOMO>KE TOKPAIIUTH SKICTh OOCIyrOBYBaHHS KJII€HTIB, OCKUIBKH ITOIITOBI MOCIYTH OYIYyTh OJIDKYMMHU Ta
3pYYHIIAME TS KITi€HTIB. OCKIUTBKH PO3MIMPEHHS MMOIMITOBOTO BiIIUIEHHS MOPOTO KOIITYE, pO3YMHO BHOpaTH
PO3IIUPEHHS MOUITOBUX IOCIYT depe3 HasBHUX CTOPOHHIX pO3ApiOHMX MponaBIiB. 3aBASKH TAKOMY IiIXOIy
TIOIITOBO-JIOTiCTUYHI OIEpaTOPH YHHUKHYTh 0OaraTboX (hiKCOBAaHMX BHTpPAT, IIOB’S3aHUX 3 OPEHAOI0 HOBUX
TIOIITOBUX BiAiNeHb, 00MaqHAHHAM, MIATPAMKOIO Ta 0OCIYTOBYBaHHSM, MEPEHIIOBIIN HA IF0 MOAEIHh 3MiHHIX
BUTpAT;

3. ABroMaru3allisi Ta ONTHMIi3allis — MPIOPUTET IOB’SI3aHUN 3 MEPEBIPKOK ICHYIYOi Mepexi, moob
3MEHIINTH CKJIaJHICTh Y KOXKHIM TOYI B3a€EMOJIT 3 KJIIEHTOM, ONTUMI3aLli€l0 MapIipyTy Tomo. Bukopucranus
riOpuIHOT MOJeNi caMOOOCIYrOBYBaHHS Y BIIAMIICHHSX € icallbHUM CIIOCOOOM ONMTHMIi3allii HaJaHHS HOCIyT y
BUIJIAJAl  KIOCKIB  €caMOOOCIYroByBaHHS y  CTWJI  OaHKOMATiB, IUIAHIIETIB  CcaMOOOCIYrOBYBaHHSI.
BukopucToBytoun TiOpuaHy MOJEIb CaMOOOCIYroByBaHHs, IOLITA MOXKE OOCIyroByBaTH OUIbIIE KII€HTIB,
OTpUMYBaTH OiNbIle JOXOIy, ajie 3a He3HAUHY YaCTHHY BHTpAT. BHKOpHCTaHHS XMapHHUX TexHosorii (Al ta
aHAJITHKA) JOMIOMOJKE B aBTOMATH3AIlil Ta ONITHUMi3amii Mepexi.
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Banaii Haramis OnekciiBHa — acmipanT kadenpu QiHaHCOBOTO aHamily Ta ayauTy KuiBcekoro
HAIlIOHAJTFHOTO TOPTOBEIFHO-EKOHOMIYHOTO YHIBEPCHUTETY.

HayxoBi inTepecu:

—  awnamituuHe 3a6e3neuenns digital anamizy;

— digital anani3 y cucteMi CTpaTerivHOro aHami3y;

— digital anasni3 momTOBO-IOTICTUYHHX OMIEPATOPIB;

—  aHaJiTHKa nUIAXy Kiaienta abo Customer Journey Analytics.

Balai N.O.

The impact of customer experience on the financial performance of enterprises in the service sector

The most significant and actively researched point in marketing and finance is the interaction of the client with the brand /
company, which is one of the priority tasks when planning the cost of marketing activities. Traditional analysis, as the usual
form of investment valuation, according to which all indicators are measured through the prism of income at the time of
purchase and sale are irrational and almost impossible.

Understanding the customer experience and its path is critical for businesses, as customers now interact with businesses
through many points of contact across different channels, and customer experiences are primarily social in nature. These
changes require companies to create a comfortable and well-thought-out ecosystem, which will be formed on the basis of
data. Collection, processing, drawing conclusions based on them lies in the plane of Customer Journey Analytics, which is
able to transformj qualitative marketing data into quantitative financial. Because Customer Journey Analytics is at an
intermediate stage and uses data to understand the reasons for certain customer behavior, while the Customer Journey Map is
lower and illustrates the path a customer must take to perform a beneficial action, and business metrics are higher stage and
bridge between business and customer experience derived from analytics. Therefore, the formation of competencies in the
analysis of client experience will improve the mechanism of evaluation of financial investments and help to form
comprehensively sound strategies for enterprise development.

Keywords: Customer Journey Map; Customer Journey Analytics; postal and logistics operators; modeling customer
experience.
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